
www.oliversmithrealty.com 

OLIVER SMITH REALTY & AUCTION CO., INC. 

 

 

Oliver A. Smith, IV 
7216 Wellington Drive, Suite One 

Knoxville, Tennessee  37919 
(865) 584-2000 

$1,500,000 

O’Reilly Auto Parts   
   6936 Maynardville Pike 

Knoxville, TN  

Property Information 

 6,500 Sq. Ft. / Fronting major thoroughfare / Knox County 2017 taxes:  $5,370.00 

 10 year primary lease term remaining with multiple options (proposed 6.25% cap) 

 Adjoining shopping center just sold for a redevelopment opportunity 

 Zoned CA / Traffic count:  37,612 / Access to traffic signal 

 Outparcel of a larger development tract that has just become available 

 Established community with strong residential growth 

 Demographics:    1 Mile  3 Mile  5 Mile 

      Population    1,589   36,068  88,059 

      Average Household Income  $56,953  $82,604  $74,656 













AVAILABLE ADJOINING 

COMMERCIAL TRACT  

FOR SALE 



STANDARD O’REILLY FLOOR PLAN 





O'Reilly Automotive, Inc. officially started in the auto parts business in Springfield, Missouri, in No-

vember of 1957. However, its historical background in the automotive business, as well as the family's 

quest for opportunity and advancement, may be traced back to a much earlier time.  

Michael Byrne O'Reilly immigrated to America in 1849, escaping from the hard times of the potato 

famine, which struck Ireland in 1845-46. Settling in St. Louis, he worked his way through school to 

earn a law degree, and then pursued a career as a title examiner. His son, Charles Francis O'Reilly, at-

tended college in St. Louis and went to work in 1914 as a traveling salesman for Fred Campbell Auto 

Supply in St. Louis. By 1924, Charles had become familiar with the Springfield area, having traveled 

by train to sell auto parts throughout the territory. He recognized the region as an area of growth and 

opportunity and asked to be transferred there. By 1932, he had become manager of Link Motor Supply 

in Springfield. One of his sons, Charles H. (Chub) O'Reilly, had also joined the company. Together 

they provided the leadership and management that made Link the predominant auto parts store in the 

area.  

In 1957, Link planned a reorganization, which would have included the retirement of 72-year-old 

Charles F. O'Reilly, and the transfer of C. H. O'Reilly to Kansas City. Since neither agreed with these 

plans, they made the decision to form their own company, O'Reilly Automotive, Inc. They opened for 

business on December 2, 1957 with one store and 13 employees at 403 Sherman in Springfield. Their 

sales totaled $700,000 in 1958, their first full year of business. Due to the hard work and ability of the 

original employees, several of whom were stockholders in the company, the business grew and pros-

pered from its very first year.  

By 1961, the company's volume had reached $1.3 million – the combined volume of O'Reilly Automo-

tive Distributors, a division formed to serve independent automotive jobbers in the area. In March of 

1975, annual sales volume rose to $7 million, and a 52,000-square-foot facility at 233 S. Patterson was 

built for the O'Reilly/Ozark warehouse operation. By that time, the company had nine stores, all locat-

ed in southwest Missouri. 

The long range plans and stability of the company were solidified by a public offering of company 

stock in April 1993. Since that time, the Company has grown through the opening of new stores, as 

well as through numerous mergers and acquisitions, and currently operates stores in 47 states, includ-

ing Alaska and Hawaii.  

 

Throughout this time the underlying spirit and philosophy of O'Reilly Automotive, Inc., has been one 

of growth and progress, both for the company and its team members. This remains the policy to which 

the company is dedicated today. 











The information contained in the following Marketing Package is proprietary and strictly confidential.  

It is intended to be reviewed only by the party receiving it from Oliver Smith Realty & Auction Com-

pany Inc. and should not be made available to any other person or entity without the written consent of 

Oliver Smith Realty & Auction Co. Inc.  This Marketing Package has been prepared to provide sum-

mary, unverified information to prospective purchasers, and to establish only a preliminary level of 

interest in the subject property.  The information contained herein is not a substitute for a thorough due 

diligence investigation.  Oliver Smith Realty & Auction Co. Inc. has not made any investigation, and 

makes no warranty or representation, with respect to the income or expenses for the subject property, 

the future projected financial performance of the property, the size and square footage of the property 

and improvements, the presence or absence of contaminating substances, PCB’s or asbestos, the com-

pliance with State and Federal regulations, the physical condition of the improvements thereon, or the 

financial condition or business prospects of any tenant, or any tenant’s plans or intentions to continue 

its occupancy of the subject property.  The information contained in this Marketing Package has been 

obtained from sources we believe to be reliable; however, Oliver Smith Realty & Auction Co. Inc. has 

not verified, and will not verify, any of the information contained herein, nor has Oliver Smith Realty 

& Auction Co. Inc. conducted any investigation regarding these matters and makes no warranty or rep-

resentation whatsoever regarding the accuracy or completeness of the information provided.  All po-

tential buyers must take appropriate measures and efforts to verify all the information set forth herein 

or provided by Oliver Smith Realty & Auction Co. Inc.  


